Three Ways to Leverage Data to
Expand Your Virtual Event’'s Reach

Your past attendee list is the most promising marketing asset for your virtual event, but you have a larger potential audience
than ever. Capitalize on this opportunity by following these tips.

1. Reach Outside The Past Attendee Pool

Individuals who have engaged with your content in the digital realm are valuable prospects. These data assets might be sitting
in other departments or systems.
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2. Identify Market Segments Ripe for Virtual Engagement

Market segments that have a difficult time attending an in-person event may be far more likely to attend a virtual event.
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3. Rethink Your Marketing Mix

With much of your audience working from home indefinitely, you should adapt your planned marketing channel mix to this
new realitiy.
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